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FOR ANY BABY BOOMER BROUGHT UP IN THE AGE OF
dial-up computer connections, phone service over copper
wires and limited television selection, the offerings from
today’s cable operators are extraordinary. A customer
can get lightening-fast broadband downloads from the

Internet, cheap phone calls around the world
and sports and entertainment on more than
250 TV channels.

But for all these offerings, which when
combined are described as a “triple play,”
cable itself is still viewed as a basic utility, a
wire-bound dinosaur struggling to com-
pete in a high-tech world against satellites
and advanced fiberoptics being strung by
land-line telephone companies. Even the
electric utilities are are seen as a threat to
cable, since many are looking into ways to

offer TV and Internet connections (and maybe
even phone service) over lines that already run
to every home. And longer term, there’s possi-
ble competition from cellular providers.

As a result, cable has little respect among
investors, and nowhere is that more apparent
than in Wall Street’s view of the largest U.S.

cable company, Philadelphia-based Comcast (ticker:
CMCSA).

After a $1.5 billion deal last year to buy 1.7 million
video subscribers from Adelphia and Time Warner
(TWX), Comcast now serves 24 million homes, for a 28%
market share, compared with No. 2 Time Warner’s 13
million. It operates networks from from coast to coast. It
has a presence in 20 of the top 25 U.S. TV markets,
among them Seattle, San Francisco, Denver, Chicago,
Houston, Boston, New York, Atlanta, Miami and, of
course, its home base in and around Philadelphia.

Business is booming. Revenues last year jumped 18%
to $25 billion, while earnings more than doubled to 60
cents a share from 27. Over the first six months of this
year, revenues were up 31%, boosting earnings 54% to
45 cents a share from 29 cents. Analysts look for the
growth to continue, projecting earnings of 77 cents over
the full 12 months of ’07, $1.07 in ’08 and $1.41 in
’09—estimates that could prove conservative. If those
numbers are achieved, they would represent a four-year
compound annual growth of nearly 24%, far above the
market as a whole.

By every standard, Comcast is a high-growth com-
pany with a bright future. But those prospects are not
reflected in the stock.

Comcast’s top executives make much of just how
well the shares have performed, pointing to market-
beating performances over the past decade. In that
span, the stock rose more than 100%, from 11µ to 25,

versus a gain of 60% by the S&P 500. Yet much of
that gain traced to a strong showing last year, when
the stock surged from a low of 17 to a high of 29.
Year-to-date, with the shares down about 25, Comcast
is again trailing the indexes.

However, Comcast does have a few fans among top
investors. CEO Brian Roberts points out that the compa-
ny’s “top-10 stockholders seem locked in solid” and port-
folio-tracking firm Morningstar recently reported that
Comcast was “the single most popular” holding among
U.S. mutual funds in the first quarter of ’07. Such fans
must be attracted by the stock’s price/earnings ratio of
24 times estimated 2008 earnings and its multiple of
enterprise value (stock-market value plus net debt) to
Ebitda (earnings before interest, taxes, depreciation
and amortization) of just 9.9. Merrill Lynch’s highly re-
garded analyst Jessica Reif Cohen rates the company
“substantially undervalued,” while Bernstein analyst
Craig Moffett figures Comcast is “one of the 15 cheapest
stocks” in the S&P 500. He looks for the shares to rise
60% to 40 within the next 12 months.

Says Tom Russo, who manages money for Lan-
caster, Pa.-based Gardner Russo & Gardner: “What
excites me is that this company has so much money to
spend on its own future. They will have $4 billion to
spend between now and 2009 on operations that offer
a very high return.…The potential is staggering and
largely ignored in the stock.” But not by his firm,
which owns 10 million shares.

Comcast has four main lines of business—five if
you include programming, which though important de-
livered only 4.3% of the company’s total ’06 revenues
of $25 billion. The main business is, of course, cable
TV, which in ’06 contributed revenues of $15 billion,
an increase of 17% over the prior year and 63% of
total revenues. Next in importance is high-speed
broadband Internet service, with revenues that rose
33% to $4.99 billion last year, 21% of the total. The
third leg is phone service provided over cable, which
delivered ’06 revenues of $913 million, up 48% to 4%
of the total. Finally, there’s the still-small operation

M
ar

tin
Ko

zl
ow

sk
if

or
Ba

rr
on

’s

by Jay Palmer

CEO Brian Roberts is leading the family business
beyond basic cable and into Internet and phone
services as well as digital high-definition TV.
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Comcast (CMCSA - Nasdaq)
Monthly close on Aug. 23

Recent Price $25.47

52-Wk Hi-Lo $30.18–$22.70

Market Value (bil) $77.8

Enterprise Val to Ebitda 9.9

EPS 2006 $0.60

EPS 2007E $0.77

EPS 2008E $1.07

P/E 2007E 33.1

E=Estimate. Source: Thomson Financial/Baseline

With generous cash flows
available to spend on
high-return operations,
Comcast could see its shares
climb to as high as 40 in the
next 12 months.

Comcast’s Triple Play Could Win the Game

The nation’s largest cable company is venturing well beyond basic TV.
Wall Street is overrating its competition—and undervaluing its stock.

Tuned to Growth
Despite bright prospects, Comcast’s shares have underperformed.The Bottom Line
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 1. John W. Rafal Essex Financial Services Essex, Conn.  § § § § §   2,000 3.5 3-15  100.000 

2. Ric Edelman Edelman Financial Services Fairfax, Va.  § § 3,500 .350 .800-1.5+ 99.396

3. Ron Carson Carson Wealth Mgmt Group Omaha, Neb.  § § §  1,626 1-5+ 5-12 98.752 

4. Mitchell D. Eichen The MDE Group Parsippany, N.J.  § § §   1,640 9 10.8 98.204

5. Tim Kochis Kochis Fitz San Francisco § § §   2,235 10-20 10-20  97.761 

6. John Waldron Waldron Wealth Mgmt Pittsburgh, Pa.  § § §   2,000 2-10+ 20-100+ 97.265 

7. Robert Millen Jensen Investment Mgmt Portland, Ore. § §   § 3,000 2.5-5+ 5 96.890 

8. Edward Cronin Manchester Capital Mgmt Manchester, Vt.   § § § § § 1,400 2.5-5+ 21 96.504

9. Howard Sontag Sontag Advisory New York § § § §   2,500 6 10 96.119

 10. Leland Faust CSI Capital Management San Francisco § § §   1,150 3 2-10 95.790 

11. Malcolm A. Makin Prof Plng Grp Westerly, R.I. § § § 805 1-3 1.5-3  95.466

 12. Kevin Myeroff NCA Financial Planners Cleveland § § §  1,150 1-5 3-10  95.113 

 13. Charles Zhang Zhang & Assoc Portage, Mich.  § § § § § § 920 1-2 3  94.785 

 14. Susan Kaplan Kaplan Financial Services Newton, Mass.   § § § 800 3 10 94.470 

15. Alan Leist Strat Financial Services Utica, N.Y. § § § § § § 900 3 10 94.155 

 16. Roy Ballentine Ballentine, Finn & Company Waltham, Mass.  § § §  5,200 20-500+ 30-500+ 93.752 

17. Alice Finn Ballentine, Finn & Company Waltham, Mass.  § § §  5,200 20-500+ 30-500+ 93.752 

18. Robert Fragasso The Fragasso Group Pittsburgh § § 610 .500 1 93.473 

19. Brian Holmes SEIA Los Angeles   § § § 1,113 .850 3 93.199

20. Cleves Delp The Delp Company Maumee, Ohio   § § § § § 1,000 5 15 92.948

21. Ronald Weiner RDM Financial Group Westport, Conn.  § § §  512 1-10 2-15 92.711

22. Mark Smith M.J. Smith and Associates Englewood, Colo.   § § §  532 1 3  92.225 

23. Robert Levitt Levitt Capital Management Boca Raton, Fla.  § § 413 5 5-100+ 91.996

24. Nathan Bachrach Royal Alliance Associates Cincinnati § § § § 1,025 .350-2 .750-3  91.773 

25. Dale Yahnke Dowling & Yahnke San Diego § § § 1,300 2 5  91.554

26. Kay R. Shirley Financial Development Corp Atlanta § §  742 .600-1 $5  91.324

27. Kerrick Bubb KWB Wealth Managers Group Redlands, Calif.  § § 510 .375 1 91.115 

28. Peter Mallouk Creative Planning Overland Park, Kan.  § § §   § 591 1 2.7 90.908

29. Aaron Izenstark Iron Financial Management Northfield, Ill.  § § §   § 1,112 1-2 3-10  90.684

30. Todd Feltz Feltz WealthPLAN Omaha, Neb.  § § § 543 .750-1.5 2-10  90.488

31. James Stack Stack Financial Management Whitefish, Mont.  § § §   310 .600-1.2 2-5 90.294

32. Brent Brodeski Savant Capital Management Rockford, Ill.  § § §   1,471 1-10+ 1.25-20  90.109

33. Patrick Horan Horan Capital Management Towson, Md.  § § §  404 .500-2 1-3 89.928

34. Jeffrey Cohen Siller & Cohen Rye Brooke, N.Y.   § § § 850 2-50 10-100 89.745 

35. Scott Tiras Ameriprise Financial Services Houston § §   1,600 1-4 3-5  89.514

36. Milton Stern Bridgewater Advisors  New York § § § 725 3-10 5 89.334

37. Dan Goldie Dan Goldie Financial Services Menlo Park, Calif.  § § §  450 1-10+ 2-20+ 89.162 

38. Kim Ciccarelli Kantor Ciccarelli Advisory Services Naples, Fla.  § § §  900 1-4 5-15 88.990 

39. Craig Litman Litman/Gregory Asset Mgmt Larkspur, Calif.  § § §   3,400 3-10+ 3.5-10.5+ 88.822 

40. Bruce Johnson CapTrust Financial Advisors Holland, Mich.  § § §  § § 600 2.5 7-50  88.646

41. Kevin Timmerman Steele Capital Management Dubuque, Iowa § §  750 .750-1.5 1-5 88.480 

42. Richard Brown JNBA Financial Advisors Bloomington, Minn.  § § 325 .750-2 1.5-3 88.313 

43. Larry Carroll Carroll Financial Associates Charlotte, N.C.  § § §   1,200 .750-3+ 2-10+ 88.112 

44. Bill Stevens Stevens Foster Finl Advisors Bloomington, Minn.  § § 542 .750-1+ 1.5  87.937

45. Jim Blair Moneta Grp Invest Advisors Clayton, Mo.  § § §   5,700 3-10 5-15  87.753 

46. William Baldwin Pillar Financial Advisors Waltham, Mass.  § § 690 10+ 10-20  87.574

47. David Bugen RegentAtlantic Capital Chatham, N.J.   § §  376 3.5 6 87.394

48. Steve Booren Capital Consulting Greenwood Vill., Colo. § § §   325 .550 1.25  87.236

The Top 100
Here are America’s best financial advisers from brokerages and banks, as identified by industry researcher R.J. Shook, author of The Winner’s Circle books. The advisers, he says, follow the industry’s 
best practics and have the biggest books of business. The scoring system assigns a value of 10 to the top adviser, then calculates the others’ scores by comparing each with the No. 1 finisher in terms 
of assets under management, revenue, customer satisfaction and other factors. Total assets are those of the adviser’s team; they include both those at the firm and those held elsewhere but overseen 
by the team. Institutional assets are given less weight in the scoring. N indicates an adviser is new to the list this year.

CUSTOMERS
High Ultra-High  Firm’s Typical Typical

Individuals Net Worth Net Worth Found- Endow- Institu- Assets Account Net Worth
Rank Name Firm Location (Up to $1 mil) ($1 mil-$10 mil) ($10 mil+) ations ments tional ($mil) ($mil) ($mil) Score

The Top 100
Here are America's best independent financial advisers, as identified by industry consultant R.J. Shook of the Winner's Circle organization in Boca Raton, Fla. The rankings reflect each adviser’s assets under
management, revenues and profits generated, and quality of service. Assets managed for institutions are excluded. Because most of the data that Shook gathered are confidential, they cannot be shown here.
But the table does indicate each adviser’s approach to the business, as well as the size of the firm (an adviser may be responsible for anywhere from 10% to 100% of a firm’s assets). Shook assigned the top
adviser a score of 100, and rated the rest by comparing them to the winner.

34 B A R R O N ' S August 27, 2007
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IN EVERY BUST THAT FOLLOWS A BOOM, EMBARRASS-
ing details emerge showing just how eager the players
were to participate in the insanity. In the current bust,
these revealing nuggets are buried in the lending com-
mitments of some of the largest pending LBOs.

Investment and commercial banks, ranging from Citi-
group (ticker: C) and JP Morgan (JPM) to Goldman
Sachs (GS) and Merrill Lynch (MER), agreed to fi-
nance deals that might not close for six months, and at
very low interest rates—and without any escape clauses
to protect them if market conditions deteriorated. Why?
Because bankers were in hot pursuit of the next under-
writing or merger-and-acquisition advisory fee. The pri-
vate-equity shops knew it and they pushed through
some of the most aggressive financing terms ever seen.

“The true leverage in this situation lies where it has for
years: with Apollo, KKR, [Texas Pacific] and other finan-
cial sponsors,” concludes Adam
B. Cohen, founder of Covenant
Review,whichanalyzesdebt cov-
enants for investors. “The banks
are in a vulnerable situation, and
maysoonbeholdinga lotofunde-
sirable loans with dismal mark-
to-market prospects.”

Over the past three or four
months, bankers have commit-
ted to lending LBO targets
about $300 billion to fund buy-
outs. Their plan was to sell the
loans to institutional investors.
But demand for leveraged debt
has evaporated in the recent
market turmoil, even as yields
on existing leveraged loans
have risen.

So bankers now have two
choices: sell the debt to investors
at losses that could approach
10% to 12%, or hold onto it and
hope the market improves. Most
market players think the banks,
when possible, will opt to take
their lumps sooner, rather than
later. For if they hold the debt,
they risk a still-worse market or
deterioration of the credit qual-
ity of the corporate issuer. They
also would tie up capital.

Either way, earnings could
come under pressure. Selling
the loans at a loss would result
in a writeoff, potentially cutting
quarterly profits at some banks

by as much as 15%. And holding the loans could hurt
revenues, because the banks would have less ability to
commit to new financings. That would likely dampen
earnings growth from the red-hot pace of recent quar-
ters, and crimp stock prices.

So, how did the banks wind up in this conundrum?
Cohen, formerlya securitiesattorneywithLatham&Wat-
kins, explains that before 2004, bankers included clauses
in their commitments allowing them to exit if the markets
changed sharply. But as theLBOparty got going, private-
equity shops stopped allowing such clauses in their financ-
ing packages. Bankers who wanted the business went
along. “Thebanksarecontractuallyboundto fundonthese
commitments, come hell or high water,” Cohen writes.

Once upon a time, bankers insisted on material ad-
verse-change clauses that let them opt out if the LBO
target’s business or finances declined sharply. But now

by Jacqueline Doherty

Banks and investment banks
gave private-equity firms low
rates on LBO deals that hadn’t
closed. Now they—and their
shareholders—may be stuck
with this poorly priced debt.

The Bottom Line

For Banks, a $300 Billion Hangover

 Total   Breakup
 Financing   Fee
Target/Ticker (bil) Sponsors Bankers (mil)

Alltel/AT $26.3  Texas Pacific, GSCP* Citi, Goldman, Barclays, RBS $625

Alliance Data/ADS 7.9 Blackstone Credit Suisse 170

BCE/BCE 48.8 Ontario Teachers’ Citi, Deutsche Bank, RBS,  1,000
Pension Plan,  Toronto-Dominion Bank
Providence Equity, 
Madison Dearborn

Biomet/BMET 11.4 Blackstone,  GSCP,  BoA, Goldman, Bear, Lehman,   273
KKR**, Texas Pacific Merrill, Wachovia 

Cablevision/CVC  13.9 Dolan family Merrill, Bear, BoA 300

CDW/CDWC 7.5 Madison Dearborn,  JPMorgan, Lehman, Deutsche 146
Providence Equity Bank, Morgan Stanley 

First Data/FDC 29.0 KKR Citi, Credit Suisse, Deutsche,  700
 Bank, HSBC, Lehman, Goldman,

Merrill

Harrah’s Ent./HET 26.1 Texas Pacific, Apollo  BoA, Deutsche Bank, Citi,  500
 Credit Suisse, JPMorgan, Merrill

Home Depot’s Sup. Unit 10.3 Bain, Carlyle,  JPMorgan, Merrill, Citi 310
Clayton Dubilier

Intelsat Holdings N/A BC Partners Credit Suisse, BoA, Morgan  250
Stanley

Sallie Mae/SLM 25.3 J.C. Flowers,  BoA, JPMorgan 900
JPMorgan, BoA

TXU/TXU 46.7 KKR, Texas Pacific Citi, Credit Suisse, JPMorgan,  1,000
 Goldman, Morgan Stanley, 

Lehman

*Goldman Sachs Capital Partners  **Kohlberg, Kravis, Roberts  Citi=Citigroup, Goldman=Goldman Sachs, RBS=Royal Bank of Scotland, 
BoA=Bank of America, Bear=Bear Stearns, Lehman=Lehman Brothers, Merrill=Merrill Lynch, JPMorgan=JPMorgan Chase

Source: Covenant Review

In their bid to win LBO business
amid the boom, lenders
surrendered many of their exit
options to private-equity shops.

Until recently, banks could get out of financing LBO commitments
if the markets fell apart. This time is going to be different.
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The Morning After
Pending LBO deals like the dozen below got favorable financing rates and terms from lenders
who, despite the subsequent credit-market meltdown, likely will have to fulfill their agreements.
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 49. Norman Boone Mosaic Financial Partners San Francisco § § § 363 1.8 2-10  87.079 

50. Steven Giacona Round Table Services Westfield, N.J.  § § §   857 10-50 15-75 86.903 

51. Robert Glovsky Mintz Levin Financial Advisors Boston § § § 1,200 4 4 86.736 

52. Todd Kanter Marathon Capital Group Boston § §  651 2.7 5-20  86.578 

53. Trudy Haussmann Haussmann Financial Newport Beach, Calif.  § § 430 .500 1-1.5 86.421 

54. Jeff Colin Baker Street Advisors San Francisco   § § § 3,300 25 30 86.197 

55. Robert Adams The Milestone Group Denver   § § §  § 1,000+ 5-7 5-30  86.045

56. Joseph Jacques Jacques Financial Rockville, Md.  § § 400 .500 1  85.909 

57. Michael McMahan Capital Guardian Gastonia, N.C.  § § §   § 420 .750 1+ 85.772 

58. John Lesser Plante Moran Finl Advisors Auburn Hills, Mich.  § § §   § 5,254 5 11 85.624

59. Bob Palmer Plante Moran Finl Advisors Southfield, Mich.  § § §   § 5,254 5 11 85.624

60. Alexandra Armstrong Armstrong, Fleming & Moore Washington  § § 609 2.5 4 85.467 

61. Roger Green Green Financial Resources Duluth, Ga.  § § 350 .350 .500  85.333 

62. Barbara Hudock Hudock Moyer Wealth Mgmt Williamsport, Penn.  § § §   320 1-5 3-10  85.197 

63. Jack Harmon Harmon Financial Advisors Atlanta § § § 310 1-3 2-5 85.065

64. Michael Nathanson The Colony Group Boston § § § §  1,126 2-5 2-7  84.939 

65. Judith A. Shine Shine Invest Advisory Svcs Lone Tree, Colo.  § § §  420 1-5+ 3.75 84.805

66. Bruce Dzieza Willow Creek Finl Services Sebastopol, Calif.  § § § § 424 1.5 5 84.677 

67. Frank Armstrong Investor Solutions Coconut Grove, Fla.  § § 487 1 1-5 84.542 

68. Dennis Gibb Sweetwater Investments Redmond, Wash.  § § §   § 1,500 1 5 84.404

69. Debra Wetherby Wetherby Asset Management San Francisco § § § §   2,600 10 10-20  84.253 

70. Janet Briaud Briaud Financial Planning Bryan, Texas  §  413 1.5+ 2.0+ 84.127 

71. Louis Stanasolovich Legend Financial Advisors Pittsburgh  § 300 1 1-5 84.006 

72. Lon Morton Morton Capital Management Calabasas, Calif.  § § 950 2 4.5 83.883 

73. Todd Moss Greystone Financial Group Troy, Mich.  § § 323 1 1.3  83.768 

74. Meg Green Meg Green & Associates North Miami Beach, Fla.  § § § 785 2-5 5-10  83.634

75. Steven Weinstein Altair Advisers Chicago   § §   2,500  ‘8-10 10-20  83.495

76. Ronald Sadoff Sadoff Investment Mgmt Milwaukee § §  403 1 1-3+ 83.382 

77. Craig Vander Molen LVM Capital Management Portage, Mich.  § § §  400 2-5+ 3-10+ 83.271 

78. Carrie Coghill Kuntz D.B. Root & Co Wealth Mgmt Pittsburgh § §   § § 590 1-2 3-10  83.160 

79. Mark R. Brown Brown & Tedstrom Denver § § § 368 2-10 3-25 83.050 

80. Michael Joyce JoycePayne Partners Richmond, Va.  § § §  336 2 2-5 82.936 

81. George Papadoyannis Ameriprise Financial Redwood Shores, Calif.  § §  400 1-3+ 3-10+ 82.821 

82. Richard Todd Innovest Portfolio Solutions Denver  § § § § § 4,000 20 50  82.703 

83. John Bird Albion Financial Grp Salt Lake City  § § § 600 2.5-10+ 4-7  82.599 

84. Roy T. Diliberto RTD Financial Advisors Philadelphia § § § 360 1-5+ 1.5-7.5 82.499 

85. Jim McCaffrey Sand Hill Advisors Palo Alto, Calif.   § § §  § 1,300 5-30+ 10-50  82.402 

86. Roland Manarin Manarin Investment Counsel Omaha, Neb.  § § § 548 .300-.500 .700  82.297 

87. Fred Werner Summit Financial Lafayette, La.  § § §  404 1-5 2-5 82.206 

88. Mark Feldman Inlign Wealth Management Phoenix § § § 1,860 5-80 30  82.117 

89. Ty Estlick Windsor Financial Group Minneapolis  § §  1,650 1-3+ 4-10+ 82.029 

 90. Chris Dardaman Brightworth Norcross, Ga.  § § §  623 3 5 81.941 

 91. Frank Martin Martin Capital Management Elkhart, Ind.   § §  669 3+ 3-5 81.854

 92. Douglas Nelson AQN Advisors Reno, Nev.  § § § § §   326 1 2-5 81.773 

 93. Lewis J. Altfest L.J. Altfest & Co New York § §  517 1.6 3  81.689 

 94. Art Burtscher McCarthy Group Advisors Omaha, Neb.  § § § §  § 1,133 5 5 81.607 

 95. Ed Osborn Bingham, Osborn & Scarborough San Francisco § § § § § 2,049 2-5+ 5-10+ 81.529 

 96. Peter Tedstrom Brown & Tedstrom Denver § § §  368 2-10 3-25 81.458 

 97. Mark Winthrop LPL Financial Services Westborough, Mass.  § § §   700 1-5 3-10+ 81.376 

 98. Anthony Guinta Homrich & Berg Atlanta § § §  1,500 3-10+ 3-25+ 81.303 

 99. Dennis Miller Miller/Russell and Assoc Phoenix, Ariz.   § §   § 1,584 2.5 3.5 81.229 

100. Wally Obermeyer Obermeyer Asset Mgmt Co Aspen, Colo.  § § §  596 1-5 2-10  81.226 

For more information on the Winner’s Circle and the ranking methodology, go to: www.wcorg.com Source: R.J. Shook

CUSTOMERS
High Ultra-High Firm’s Typical Typical

Individuals Net Worth Net Worth Found- Endow- Institu- Assets Account Net Worth
Rank  Name Firm Location (Up to $1mil) ($1 mil-$10 mil) ($10 mil+) ations ments tional ($mil) ($mil) ($mil) Score
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